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 never realized just how unique and interesting life 

insurance can be until I decided to help others with their 

personal finances.   As a retired CFO with a Wharton 

MBA, I like to think that I have a good grasp of financial 

products.  What I’ve learned about whole life insurance really 

took me by surprise.   

 

Using whole life insurance to build up cash value is not at all 

a new idea, but I did not realize just how much it can grow, 

particularly in a Custom Whole Life1 policy in which the 

policyholder can choose a period to pay up all the premiums, 

perhaps 10 or 20 years, while the insurance coverage 

continues*.   

 

This concept of using the cash value of a whole life insurance 

to supplement one’s retirement income is sometimes referred 

to as a SLIRP - Supplemental Life Insurance for Retirement 

Planning.  I have since shared this revelation with CFOs and 

CPAs and have gotten similar reactions from them -- awe and, 

initially, disbelief. 

 

Generally, we think of insurance as a form of indemnity for 

which we receive compensation when something bad happens 

-- auto accident, flood, injury, death -- and term life insurance 

is just that, compensation paid in the form of a death benefit.  

What makes whole life insurance different is that it rewards 

those who live long and healthful lives, without the insured 

having to die.  

 

Unlike term insurance, a whole life policy has a cash surrender 

value that grows through company dividends when declared2, 

and a guaranteed minimum interest for the policy3.  This cash 

value is readily accessible and can be used for any purpose4.   

 

At the choice of the policyholder, each dividend earned can be 

used to purchase additional paid up insurance thereby 

increasing the size of the policy and its cash value over time.  

Moreover, use of the cash value while the insured is alive and 

payment of the death benefit when the insured passes away are 

generally federal income tax-free and there are no penalties for 

withdrawal of a policy’s cash value before retirement age5. 

                                                           
1 Custom Whole Life insurance policy is issued by New York Life Insurance 
Company. 
*The premium paying period cannot be less than five years or extend beyond 
age 75. 
2 Dividends are not guaranteed. 
3 All guarantees are based on the claims-paying ability of the issuing insurance 
company. 
 

 

 

Because time is the most critical factor for growth, a young 

professional with 40 years until retirement and a modest 

Custom Whole Life policy can amass meaningful cash value 

buildup over time that can be used for education, wedding, 

down payment on a house or for boosting retirement income4.   

 

While the main purpose of life insurance is to provide 

financial protection for your loved ones in case you are no 

longer there, as your insurance protection needs decrease later 

in life, you may want to supplement your retirement income 

from the cash value of your life insurance policy. However, 

this SLIRP concept of using the “living benefits” of your 

whole life insurance policy should not replace your current 

retirement plans, such as a 401(k) plan and other tax qualified 

retirement saving programs.    

 

If during the life of the policy, you do not need to draw on its 

cash value, it may grow to quite a sizeable amount.  Upon your 

passing, a meaningful legacy will be left to your beneficiaries, 

such as your loved ones or perhaps a charity of your choice.  

The elegance of the SLIRP concept is in its simplicity and 

flexibility – a single policy started young that serves multiple 

purposes throughout all the stages in your life.  

  

Many mid-career professionals have asked me, “Why didn’t I 

know about this 20 years ago?”  My response is that it has been 

there all along, simply hiding in plain sight.   

 

I do remind them, however, that hindsight is 20/20.  So if they 

have loved ones who are now just starting their careers and 

families, this may be the time to share the concept with them 

so that they won’t be asking the same question 20 years from 

now. 
 

 

4 A life insurance policy’s cash value can be accessed through partial policy 
surrender or policy loans or both. Policy loans accrue at interest. Partial 
surrender and policy loans will reduce the policy’s death benefit and cash value 
and in certain circumstances can cause the policy to lapse.  
5 A policy’s cash value is generally accessed federal income tax free to the 
extent of the cost bases of the policy. Death benefit of a life insurance policy is 
generally federal income tax free. Accessing the policy’s cash value will reduce 
the death benefit and cash value of the policy. Neither New York Life nor its 
agents provide tax advice. Please consult your tax advisor regarding your 
particular situation.   
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